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DISCLAIMER

This presentation contains certain information that may constitute Rf or waokindy i nf or maand Bh é r wieokindy st at e mavithinsthe meaning of
applicable Canadian and United States securities laws, including statements regarding the expectations of Earth Alive Clean Technologies Inc. ( REA®Ear t h
Al i wethe RCor p or awiti m@gard)to industry dynamics, competitive position and growth prospects . All forward -looking information and forward -looking
statements are necessarily based on a number of estimates and assumptions that are inherently subject to significant business, economic and competitive
uncertainties and contingencies .

All statements other than statements which are reporting results as well as statements of historical fact set forth herein are forward -looking statements that may
involve a number of known and unknown risks, uncertainties and other factors. Forward -looking statements include, without limitation, statements regarding
strategic plans, market conditions, future clients, sales and revenue estimates, partnerships, cost estimates and anticipated financial results, capital expenditures
and objectives . These statements relate to analysis and other information that are based on forecasts of future results, estimates of amounts not yet determinable
and assumptions of management . Known and unknown factors could cause actual results to differ materially from those projected in the forward -looking
statements . Although the Corporation believes the expectations reflected in such forward -looking statements are based on reasonable assumptions, it can give no
assurances that its expectations will be achieved. Such assumptions, which may prove incorrect, include the following : (i) projections regarding future demand
for E A C ogpmoducts will be substantially realized, (i) EAC will be successful in maintaining its competitive advantage, including both the technological
sophistication of its products and their pricing relative to those of E A C omsnpetition, (iii) solving the technical challenges addressed by the Co r p o r apraducts ces
will remain a high priority for its customers and potential customers, (iv) the absence of unfavorable legal, financial, business, technological or other
circumstances that would have a material adverse effect on EAC, (v) E A C @slity to successfully negotiate, conclude and implement business agreements with
various partners on commercially -favorable terms, and (vi) generally, EAC will be successful in implementing its business plan.

The most important factors that could cause actual results or events to differ materially from those discussed in the forward -looking statements are disclosed
under RRi sFasct oim ¢hé Cor p or a mosb receat Annual Information Form filed with Canadian securities regulatory authorities and available on
www .sedar.com.

Except as required under applicable securities legislation, EAC undertakes no obligation to publicly update or revise forward -looking statements, whether as a
result of new information, future events or otherwise .

The information contained in this presentation must not be disclosed, copied, published, reproduced or distributed in whole or in part at any time without prior
written consent of EAC and by accepting the making to it of this presentation, the recipient agrees not to do so and to return any written copy of this presentation
to EAC at E A C cequest.

The presentation does not constitute, or form part of, any offer or invitation to sell or issue, or any solicitation of any offer to subscribe for or purchase any
securities of EAC, nor shall it form the basis of, or be relied upon in connection with, or act as any inducement to enter into any contract or commitment
whatsoever with respect to such securities . Any such solicitation or offer will be made only by means of a prospectus or registration statement, as applicable .
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http://www.sedar.com/

OVERVIEW AND OPPORTUNITY

Soll First Platform
Financial and Governance Overview




THE EARTH ALIVE SOIL FIRST PLATFORM

Earth Alive develops, manufactures and distributes high quality, environmentally -sound, proprietary
microbial proaducts that address soll degradation caused by erosion, nutrient depletion, acidification, and
chemical pollution currently faced in the infrastructure & maintenance and agriculture spaces
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Infrastructure & Maintenance Agriculture
Decrease operational costs, promote the wellbeing of Improve soil fertility, promote carbon fixation and
the environment, workers and communities, while substantially increase crop yields and quality

saving water

eal

DUST SUPPRESSANT

SOIL

ACTIVATOR™
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Earth Al i veaes / nnovati ve technol ogi es are shi ppe
agents, dealers, and distributors
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HISTORY AND COMPANY MILESTONES

';: ---- : Corporate- Mile.stones Pivotal Year: 2017 TE AC l," ___________________________ \\

‘e ; Commercial Milestones I LISTED — ' A Signed a pilot application

_______________________________ ’ R = ! agreement for its eal dust !

[ Earth Ali 3 ! A . \ | A Jean-Paul Blais hired to assist i TSXﬂ ! suppressant in a copper !

E ?rt d |;I/e P A Listing on the CSE v management and conduct anin - ! : mine in Chile !

o rounaet gcclqu!smon of LFP 1+ depth review of the business LTI ' A Completed trial at large Iron !

. \ olutions /,' ' A Michael Warren appointed as CEO Lo A~ Completion ! ! ore mine in Brazil !

O Tttt ' A Founder and former CEO, David o of $4M ! \. /

‘ | Gilmour exits stake in Company . equity ! S -
earthalive" /4 financing
ASOILHEALTHCOMPANY  TTTmTmTmTmTmmommommmmems 'I -------------------- I_ ______ -
l l l A 4
2011 2012 2014 2015 2018 2019 2020

f A Launched
turnaround of
! the eal platform

1

+ A First shipment of Soil |
! Activator | N

1

™o Mt ) e e o o o o o o o — — — — —— ‘ 1

ea1 soIL \ ' A Completed !
ACTIVATOR™ Yl

: g 1 ! test at Iron ore !

DUST SUPPRESSANT a? SO T TTTEETEETTEE T TS N Lo T T T T T r T T T T T T T T T T s N | . . .

e 6 & )/ _ _ N K N , mine in South !

. | P A Soil Activator ! Africa |

A Creation ofeal ' oo \ |

approved for

A Received a US$2M

_________________

and first trial in

-—— -

Chile

A Registration of

Soil Activator

sale by the
USDA and EPA

order from a world -

e ———

1
1
1
1
1
1
1
1
class gold producer !
1
1
1
1
1
1

I 1

1 1

1 1
N s | . | A { : : \
i with the i Soil Activator . . A Announced the first commercial |
i . | : . for its eal dust i S :
! Canadian Food | registration suppressant | application of eal on an |
! Inspection : completed for bp | industrial site, also its first :

1 H 1 . . . .

y Agency ) \ Central America , . ! ! commercial application in France :
N e N _ S L/ N )

____________________________________________________

Source: Company filings
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GLOBAL FOOTPRINT ACROSS 5 CONTINENTS

GLOBAL OPERATIONS 1T PROVEN CAPACITY TO DELIVER

I Sales

Infrastructure & Maintenance Agriculture
TESTED IN 16 MINES IN RECURRING SALES IN REGISTERED FOR SALE IN RECURRING SALES IN
12 Countries 3 Countries 19 Countries 7 Countries

Source: Company filings
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INVESTMENT HIGHLIGHTS

AR
7777
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Substantial upside potential in
patented eal dust suppressant

First mover advantage as only organic and
biodegradable microbial dust suppressant
product in the world

——

Leading organic biofertilizer with
distinct competitive advantages

Certified, high quality, proprietary product
offering with leading market position in the
biofertilizer space

' 4

Robust market opportunity in
stable agricultural segment with
further upside in infrastructure

Well -positioned to capitalize on the new green
economy

Soi | Activat or ces

addressabl

has a projected CAGR of 12.5% until 2024 @ and

Concept validated in multiple mine sites and
countries through various altitudes and weather
conditions

oill

Defined strategy with actionable
plan to future financial growth

Growing reach with expansion into new
geographies and verticals

Increase sales capacity for repeat -sell and up -

sell opportunities in agriculture and mining
sectors

Improve formulation and shipping cost to boost
margins in dust suppression

- $ -

TSXV listing provides access to a
larger source of capital for its next
phase of growth

Significant re -rating opportunity with stronger
valuation & liquidity

e a 1des suppressant market has a projected
CAGR of 4.7% until 2026 @

Q‘ ,D

Experienced leadership team and
board with sector expertise

Best-in-class operations and technology with on
site staff and agronomists working closely with
local farmers

Proven leading team with solid track record and
credibility in the market

1) Estimated using 2018 as a base year
0) 2) Estimated using 2017 as a base year

Sources: Company filings, The World Bank Data, Mordor Intelligence, IFOAM Organics International



A GLOBAL SHIFT TOWARD SUSTAINABILITY

- Agriculture - Biological Agriculture
- Dust Suppressant - Biological Dust Suppressant

From the
chemical age
(1989)

Over the past three decades there has been a global paradigm shift toward sustainable economic
and ecological development, enabling the next phase of growth in the agricultural ecosystem

(e)) 7



AN EXPANDING MARKET

/A ~US$12.5B global dust control market expected to grow to ~US$18.8B by \
2026

A Expected annual growth rate of 4.7% ANEN

~—
North America accounted for 29.3% of the global dust control market in 4
2018 and is expected to grow at a 2.3% CAGR until 2026

Demand supported by the recovery in mining activity as well as
momentum in sustainable development

Global Dust Control
Market Outlook

T

-

Biofertilizers Market \

A Growing support from farmers toward sustainable agricultural practices versus
Environmental chemical solutions to soil degradation

Sustainability SA Top A Organic agriculture is one of the fastest growing Agricultural sub -segment

Priority Global Dust Control Market @

A Enactment of an effective, environmentally sustainable and biodegradable dust

T

\ control program has become a priority in the mining industry J
) — |
Biofertil Mark A Microbial biofertilizers represent ~US$700.0M of the ~US$3.4T global
lotertilizer Market agriculture market
Outlook A .
Projected CAGR of 12.5% from 2018 to 2024 ‘ ‘

_ /A e

Posi ti ve fundamental s I n Earth Al vecas
supported by a global shift to environmentally sustainable solutions

0) Sources: Company filings, Mordor Intelligence, Persistence Market Research, The World Bank Data, Mordor Intelligence, IFOAM O rganics International



SOIL FIRST PLATFORM

Soll First Platform
Financial and Governance Overview




INFRASTRUCTURE & MAINTENANCE SEA1 OPPORTUNITIES

Current global dust control market of ~US$12.5B is expected to grow to ~US$18.8B by 2026, representing
| ad4.7% CAGR
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m’— Open-pit mining operations

CURRENT
MARKET
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ghg Tailing dams — City subways / i \ Light traffic roads

LONGER-TERM
OPPORTUNITIES

%’ Underground mines @ Biosafe developing
agriculture applications

Sources. The World Bank Data, Mordor Intelligence, IFOAM Organics International, Persistence Market Research
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INFRASTRUCTURE & MAINTENANCE SMARKET OPPORTUNITY

TYPICAL WORLD-CLASS OPEN PIT PRIMARY HAUL ROADS

A The Initial eal target market is the mining
industry due to the preval_enc_e and scale of " Average Width
Ej‘;’) dust and water preservation issues | | 30 $40m LN
i | ,o \
232
. . I \\ )o@o«% 23' R
A Typical target mine: [ 2 ©. 2 ,&%
A Large, open -pi i RN
ge, open -pit operation B&e

A Generates significant dust levels
during most of the year due to soil ﬁf
type and activity

A Located in a region where access to Typical minimum addressable area of ~525,000m 2tobe |

treated per mine

water is scarce
A Located close to a local community

A These mines are typically located in the [ .

southern hemisphere: Africa, South 4 Baseline of
America and Australia as well as Northern a%pzrgﬁwately
Mexico and the American Southwest DUST SUPPRESSANT ' ters
~10L/m2lyr annually per
,,,,,,,, typical mine
A eal is in commercial application in Mexico ST T TT T T T m T nmn T n e n e .
and in trial testing in various locations in . Im?translates into ~C$13.00 - C$14.00 of annual revenue |
South America and South Africa ! for Earth Alive @ i

_______________________________________________________________

eal is the first microbial environmentally sustainable solution addressing adust control in the
global mining market

0) 1) This estimate is based on field studies. Revenue per m 2 of road is subject to various external factors, including.: road construction, condition, maintenance and weather
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INFRASTRUCTURE & MAINTENANCE SDUST & MINING
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[ OPERATIONAL SAFETY

WATER RESOURCE MANAGEMENT

IMPACT ON NEIGHBORING COMMUNITIES

WORKER®eS HEALTH AND SAFETY

ENVIRONMENTAL COMPLIANCE

-/ e J ./ /N

Dust Is quickly growing as a top priority in the mining industry




INFRASTRUCTURE & MAINTENANCE SDUST & MI NI NG

A The U.S. EPA attributes between 78% and 97% of airborne particulate matter emissions from mines to dust from haul
roads

A Dust contamination affects productivity and health of workers as well as profitability of operations
A Water is one of the most common dust control methods used on haul roads, posing a significant problem
A Environmentally unsustainable

A Increased water restrictions and governmental regulations for mining operations

A Dust emissions have a direct i mpact on a mineocs soci al | i cen

Enactment of an effective, environmentally sustainable and biodegradable dust control program
has become a top priority in the mining industry
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INFRASTRUCTURE & MAINTENANCE SEA1 OVERVIEW

00V

DESCRIPTION

A eal prevents dust from becoming airborne and
eliminates the need for water application to abate dust
for approximately two weeks

A First 100% organic and biodegradable microbial dust REDUCTION OF  REDUCTION
suppressant product in the world, specially designed WATER OFDUST 100% ORGANIC & NO
for heavy -duty and harsh conditions of mining sites CONSUMPTION EMISSIONS BIODEGRADABLE LEACHING
>06% >90%

SAMPLE TEST RESULTS

Water: 240 monthly truck passages
@G‘

ea1 ENVIRONVENTALLY _ WATER OPEX MA INTENANCE
FRIENDLY REDUCTION REDUCTION

REDUCTION
Only 3 monthly truck passages |

STy : : FLEET TRUCK REDUCTION AND REDUCED NUMBER OF

MORE THAN 96% IN WATER SAVINGS | | PASSAGES RESULT IN LOWER RISK OF ROAD ACCIDENT
. UP 70O 14 DAYS WITHOUT REAPPLYING | VALIDATED AT 14 MINE SITES IN 11 COUNTRIES
DUST SUPPRESSANT OR WATER

eal is a highly effective dust control alternative as it eliminates 90% to 99% of dust on work sites

Source: Company filings
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INFRASTRUCTURE & MAINTENANCE SEA1 EFFECTIVENESS

SAMPLE STUDIES
MEXICO

BRAZIL

BEFORE

AFTER

®
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